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Share Price Performance

The share price development shows constant investor expectations, recently severly harmed by crisis
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Share Price — Major Events

= [1] Jul 2019 (-11.5%) — Dropped from Russell Value-
Defensive Index, leading to Index-tracking funds
excluding Ecolab from their portfolios

= [2] Feb 2020 (-40.5%) — COVID-19 shutdowns cause
instability and shock the global economy which
leads to massive drops in the stock market

= [3] Apr 2021 (-9.5%) — Ecolab announces the closing
of several facilities (e.g., Mississippi)

= [4] Oct 2021 (+6.6%) — Acquisition of Purolite to
boost life sciences exposure in the purification industry
and enlarge the market presence

= [5] Jan 2021 — Jun 2022 (-27.7%) — Downward
economy due to Russia/Ukraine war and all-time high
inflation

Key Stats

= 52 weekrange: $ 154.31 — $ 238.93
= |PO: Jan 1957 at $ 15
» Market Cap: $ 48.62 bn

= Shares Outstanding: 286 mn

- 3 -| Valid until 06/10/2022
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Investment Thesis

A supposed global leader failing to fulfill ESG hopes and stuck with a lofty valuation

Ecolab is an established player in the field of industrial chemical

Key investment highlights I Strong track-record of successful acquisitions that have enabled Ecolab to
I applications and water management solutions offering a wide range of

stay in a competitive position against its main rivals in the past
different products

Al
Ecolab has no sophisticated expansion strategy into APAC region, which is

¢ the fastest growing market for chemicals and wastewater treatment

ECOLNB | W

Financials Established Based on the historical performance and no obvious catalyst for change,
Ecolab is highly overvalued in our perspective with a PE-ratio of 44x
Despite optimistically forecasted revenue growth estimates by the
Valuation APAC company, Ecolab has been experiencing stagnation over the past 10 years

Although being awarded with multiple sustainability awards, ESG-related
activities show inconsistencies

-4 -] Valid until 06/10/2022 © WUTIS - Equity Research
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Company Overview

A global player with $ 12.7 bn revenue in the water treatment and purification industry

Company Description Management

Ecolab is a chemical company, offering products and solutions ranging from

chemicals with an industrial application to water management solutions , Christophe Beck Scott Kirkland
¥ Chairman, President & CEO - CFO
-O- Founded in 1923 ‘l’ Since 2007 Since 2005
ﬁ Headquarters in St. Paul, MN, USA
i 47 000 employees
Nicholas Alfano Dr. Larry Berger
@ Operations in more than 170 countries Executive VP & GM Executive VP & CTO
Since 1996 Since 2008
Financials Shareholder Structure
,
= Cascade Investment LLC (10.74%)
Revenue 14 668 12 562 11 790 12 733 = Vanguard Group (7.62%)
Revenue Growth (%) 6.02% -14.36% -6.14% 8% = BlackRock (7.11%)
EBITDA 1947 1845 1395 1598 = State Street Corp. (3.99%)
EBITDA Margin (%) 13.27% 14.69% 11.84% 12.55% = Wellington Management LLP (3.24%)
Net Income 1429 1558 -1 205 1129
| |nstitutions = VC/PE Firms
Net income Margin (%) 9.74% 12.41% -10.22% 8.87% » Public & Other Individual & Insiders

Sources: Annual Report, Bloomberg - 6 - | Valid until 06/10/2022 © WUTIS - Equity Research



Company Timeline

An established player in a niche market with a rich history, struggling with stagnating growth recently

Ecolab‘s history

A Water Care Services Douglas M. Baker, Jr., .
division is formed to who joined Ecolab in Ecolab acquires Ecolab acquires Christophe Beck
rovide water treatment i becomes the
Ecolab is listed b 1989, is elected as NALco Yvater oloquell CEO
programs CEO new
1923 on the NYSE 1991 2001 2007 2012 2021
1927 1995 2004 2011 2019 2021
Ecolab was Ecolab forms Ecolab purchases the Ecolab is included in Ecolab builds a new Ecolab acquires
founded strgtegm _ remaining 50 percent Ethispheres’ first plant in Taicang, China {’: Purolite
alliance with share of Henkel-Ecolab, World’s Most Ethical Life Sciences
Henkel KGaA officially creating “one Companies list

Ecolab” in Europe

Revenue growth throughout history (in mn)

$ 14 000

$ 12 000 =

$ 10 000 '
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$ 4000 —
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1960 1970 1980 1990 2000 2001 2002 2003 2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 2020 2021

Source: Ecolab Website - 7 -] Valid until 06/10/2022 © WUTIS - Equity Research



Value Creation

Providing water, hygiene and infection prevention solutions and services for a variety of customers

Value creation Ir —————— : Water: Food & Beverage DO)/vnstream
Paper:
I 1 | NALCO Water o P
) 1 | An Ecolab Company I e "' \
Water, hygiene and infection prevention solutions Water/Energy savings 1 | SE«MB ’ & &=
0 e . )
| 1 eby:mm w_J .
Business segments rCoTTTo ; Healthcare: Life Sciences:
_________ 1 —_— e e e m m ] e —————n —_——— = = ——y 1 1 E)rracearoines I
: i : : 31% I : 9% : : 11% I : ¢ , i TANIOS n s G oot
1 1 1 | elan
I I ; I T O
| = 1 I I =1 000 1 | | 0 ¢ ==
: D& Lo /_7@ P . C I H = bloquell
I 0 I, Global Healthcare | : Global Institutional ! " [ e e
L Global Industrial_ | &Life Sciences _ |  _ &Specialy_ _; | _ _ Other_ _ _]
I' ______ : Institutional: Specialty:
| 1 .
! ! ¥ Lobster Ink | i |
| 1 = = —
Units: Units: Units: Units: ! @ ! =1E - @9
nits: nits: nits: : L | E \
i Water i ! Healthcare | ! Institutional | | Pestelimination |
iFood & Beverage | E Life Sciences ! i Specialty i ! Textile care i Ir ______ : Pest Textile care:
. . = 000 . elimination:
i Downstream | The Colloidal ! [ ‘
_ . Technologies : @ 1 |
| Paper | Group (CTG) | ! |

Sources: Annual Report, Ecolab Website - 8 - | Valid until 06/10/2022 © WUTIS — Equity Research



Customer Relations & Investment Strategy

Strategic inconsistencies make it hard for Ecolab to follow through with its business model‘s potential

Customer Relations & IAP Innovation through M&A

Ecolab added the most innovative products in its portfolio such as
Water Treatment Solutions (TRASAR) and Resin Technology via M&A activity

) oo

Nalco Water Bioquell PLC CID Lines Purolite

In order to remain competitive, Ecolab relies on significant funds to fuel M&A activity

Ecolab‘s Research & Development — Industry Comparison (in mn)

Ecolab has 25 000 sales employees that ensure high quality customer
@ service, However, the company has said it would cut jobs through its

Institutional Advancement Program (IAP) $ 250 4%
$ 200 p— — — — - 3%

$ 150
Cost savings of up $100 2%
Decreasing USP to $335mn 1%

. Ea $ 50

———a 2016 2017 2018 2019 2020 2021
mmmm Ecolabs R&D Industry Standard R&D Margin ~ ====Ecolab R&D Margin

Sources: Annual Report, Bloomberg - 9 -] Valid until 06/10/2022 © WUTIS - Equity Research



Segment Focus & Expansion

Ecolab is looking to set a strong focus on the development on its Healthcare & Life Science segment

Focus on Life Sciences (in mn) Ecolab Science Certified
$ 2500 50%
0,
$ 2000 40% %
30% T
$1500 _j .
' 20% I_ An opportunity to
$ 1000 10% A diversified 4 ECQ\LAB strengthen
$ 500 0% Revenue stream SCIENCE customer relations
-10% with high Profit CERTIFIED and extend
$ 20% margins that will \_/ competitive
2019 2020 2021 2022 2023 2024 2025 2026 grow over the advantage
next years
mmmm Healthcare Life Sciences Healthcare & Life Sciences GR === Combined other Segment GR
Integration of Purolite Purolite acquisition — a closer look
Purolite is a medical company focusing on clinical applications of resin technology in 140x
areas such as mRNA and will add to Ecolab’s Life Science Business o )
120x Approximation of very high
The successful integration of Purolite will be 100x multiples Ecolab paid for the ~
Strategic detrimental in Ecolab’s Life Sciences Strategy Financial 80 Purolite acquisition
X
Innovative products High margins 60
40x
Strong R&D capacity Valued at 9.25x sales 20x l . .
Ox — [ |
Market CAGR of 11.83% $ 0.10 accretive earnings in 2023 Ecolab Clorox Getinge Purolite

EP/E  ®Price/Sales

Sources: Annual Report, Ecolab Website - 10 - | Valid until 06/10/2022 © WUTIS - Equity Research



Geographies & Strategy Overview

Ecolab is lacking diversification in terms of its geographic distribution amongst other shortfalls

Key Markets

x&?
“"“;":“’ih
F I
e S

\’ ‘;

Most important market for
Ecolab but almost no growth

= 0O

:Over 50% Revenue ! Over 20% Revenue

Best market CAGR but Ecolab has
weak strategic positioning

"
®

"

o

Over 10% Revenue < 10% Revenue

Strategy Overview & Business Needs

Focus on the high margin segment Healthcare & Life Sciences

= Through the integration of Purolite Q

Cost Restructuring

Focus on improving financial performance

&

= Through Institutional Advancement Program

Customer Relations

Focus on improving the customer relations
= Through Ecolab Science Certified 0e0

[ AN

Geograph

Focus on market entry in fast growing APAC markets

= Through aggressive entry Strategy

Sources: Annual Report, Ecolab Website

- 11 - | Valid until 06/10/2022
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ESG Evaluation

Despite proclamations for ESG importance, Ecolab repeatedly fails to keep up with expected standards

Ecolab’s ESG Journey

“Annually, we help our Ecolab increased management- . ' - - The Ecolab Foundation
customers eliminate more than level representation of women . provided $7 million to

100 million pounds of waste”. == Ecolab settles case over fire created to 26%, from 24% in 2020 _, Ecolab violated the Fair Labor nonprofit organizations.
o "= byhazardouse waste that they - Standards Act (FLSA) by refusing to

= did not dispose of properly. - pay their employees for overtime work. &8

Awards & Recognitions News & Reality

| WORLDS MOST The World’s Most Ethical Company 2019 Ecolab pays $ 214K penalty for hazardous waste, pesticides violations and
g EJ#P'&IAESL For the 15th consecutive year, Ecolab was named one of the World’s 2019 Tacoma Tideflats fire.
R Most Ethical Companies by the Ethisphere Institute. A California law firm has filed a class action lawsuit against Ecolab on behalf of
FURTUNE The World’s Most Admired Company 2020 three plaintiffs alleging they sustained personal injuries through use of
AI]MIREII For the seventh consecutive year, Ecolab was named to Fortune’s list of OxyCide.
COMPANIES = the World’s Most Admired Companies. Ecolab settled a case where it was accused of violating the Fair Labor
f‘“ » The Most Just Company 2021 Standards Act (FLSA) and state wage and hour laws by withholding overtime
@ Ecolab was named one of America’s Most Just Companies by Forbes, pay.
S 4 ranking 22nd on the 2021 list. . .
e g 2022 Ecolab accused of firing whistleblower employees

Source: Annual Report, Ecolab Website, EPA - 12 - | Valid until 06/10/2022 © WUTIS — Equity Research
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Chemical industry - Market Drivers & Trends

Expected margin pressure in the chemicals industry might prove to be an obstacle

Overview of the chemical industry Key industry facts

o Basic chemicals dominate the industry )
Chemical industry Base chemicals represented 58% of total EU27 chemical sales in 2020. The rise in
adoption of basic chemicals in the food & beverage industry drive the growth of the
global basic chemicals market. )
| | Chemical industry as a slow adapter R
Historically, the chemical industry has been a slow adopter of new digital or analytics
[ technologies. However, leading chemicals players have already begun implementing Al
and are thus benefiting from resulting productivity gains. )
Specialty Chemicals Basic Chemicals Consumer Chemicals The US is one of the world‘s largest chemical producers )
The US chemical industry is responsible for more than a quarter of the US GDP and it
supports the production of 96% of all commercial and household goods. The chemical
ﬁ ﬁ ﬁ industry in the US is worth $ 768 billion. _J
“‘IIIIIIIIIIIIII.‘ “llllllllllllll.. “lllllllllllll..
. . o ° o ° Chinais the largest chemical producer globally
. - . - . . - . The chemical market in China accounts for half of the global chemical market in terms of
. . . Petrochemicals n . Pharmaceuticals = both, volume and revenue. This major growth of the industry is attributed to continuous
- - . . . . and high investment, intense competition, and easy availability of raw materials.
- . u . - . Asia as the fastest growing market
. . . . = Consumer . The Western European and North American markets are surpassed by the Asia/Pacific
N . . - . products n region, with the domestic chemical sales in the region reaching 2.79 trillion US dollars
- . . : . E in the year 2016. )
- iti - - Inorganics . - .
- . . : - . Troubling 2022 outlook h
. . . = . . The industry could face margin pressures amid raw material cost inflation in
. . - _ . . . 2022, which it is highly reliant on.
= Ex. Glue, food paint/dye, = = Ex. Amonium, ethanol = = Ex. Detergents, tooth- 1 J
= car paint, preservatives, a = hydrogen cyanide, - = paste, cosmetics, dyes, =
% flavorings, food additives % fertilizer, acrylic polymers s % bleaches K
‘..llllllllllllll‘ ’..llllllllllllll“ ‘.Illlllllllllll‘

Source: McKinsey, Deloitte, US Department of Homeland Security, CISION - 14 - | Valid until 06/10/2022 © WUTIS - Equity Research



Chemical industry - Market Drivers & Trends

Despite market growth, Ecolab might fail to exploit the right market trends within chemicals

Forecast of chemical market value worldwide by segment (in mn) Key trends within the chemical industry

Petrochemicals

-
Consumer chemicals [ ——

T ———

——

L___

L8

-

¥

Sustainability

Climate change, water shortage and the reduction of biodiversity are

Fertilizers factors that are nudging players within the industry to adapt.

Commodity plastics

Paints and coatings 2035 Changing consumer preferences
Inorganicas w2030 Consumers are starting to focus more on sustainability and purchasing bio
Agrochemicals #2025 products. Also, a rise in cleanliness efforts is noticed as an effect from Covid.
Fragrances
Other specialties r\ Demographics and geopolitical tensions
Other bulk chemicals @ Challenging for Western players, who may find themselves partially being
excluded from Eastern growth markets.
$ $ 200 $ 400 $ 600 $ 800 $ 1000 $ 1200
Uplift of the chemical market revenue, by geographies Total shareholder returns , compound annual growth rate
i — W e—— i e— T MSCI
i North America : : Europe : : Asia i MSCI _ -
N1 11
1 1 11 I . -
i ¥ 1 bl B oiversifed [N 0% Diversied
1 1!
1 [N} 11 1
1 1 1 .
! y ¥ ¥ S .
i 1 . . 1
; i § | peciaes [N S Speciales
1l i '
i ' ! | ! i Commaodities - Commodities
: 5-Year Q12020 Q1 2021: : 5-Year Q12020 Q1 2021: :5 -Year Q12020 Q120211 0 0 0 0 0 . o 0 0 .
o] :: Q1 :: Q1 : 0% 5% 10% 15% -15% -10% -5% 0% 5% 10%
| Average 11 Average 1 1Average .
e e e o o e - & S [ = Dec 2000 — Jun 2019 = Dec 2017 —Jun 2019

Source: UNEP, Roland Berger, McKinsey - 15 - | Valid until 06/10/2022 © WUTIS - Equity Research



Chemical industry - Market

Chemical industry geographical overview with the focus on EU27

EU27 chemicals trade flows with top 10 partners in 2020 World specialty chemical sales by country (in bn)
$ 50
$45 The EU27 gradually lost its top spot in world
$40 chemical sales to China.
$35
Russia :gg
$20
$15
0,
$5
Turkey Japan $ I. .- [ Hm= - [ | [
7.3% ~ EU27 | USA Japan Brazil Tawan UK South Russia India | China
USA \ (:,3'7% Korea
Switzerland 10-2%3'4\A) South Korea = World chemical sales in 2010 = World chemical sales in 2020
\ China
3% Average chemical production growth per country

India / % 0%
. ° 81
Singapore 8%
6% 4.7 41
4% 2
1.
%

-2% -0.4 -0.6 .
-1.4 21
-4% -2.
_ EU27 trade surplus China Russia India  South EU27 Brazil Japan USA Mexico
Korea

EU27 trade deficit m Average chemicals production growth per annum 2010-2020

Source: Cefic Chemdata International - 16 - | Valid until 06/10/2022 © WUTIS - Equity Research



Wastewater treatment — Market Drivers & Trends

Growing demand for a limited resource could prove difficult to service for Ecolab and other players

Overview of the wastewater treatment industry trends

Key industry facts

Growing Demand for a Limited Resource: High cost of wastewater treatment technologies:

The demand for readily available fresh water and Wastewater treatments need specific skills and are highly capital
declining quality of water are threats that increase intensive. A few components that increase the cost of it are flow rates
water scarcity. of the effluent, water quality, the required degree of purity, and

% construction materials.
Environmental Footprint:

O Q Wastewater management facilities also leave an

@) g environmental footprint when they treat water.
After all, the organic matter stripped from the
water needs to go somewhere.

Energy consumption :

The process of filtering wastewater eats
between 3% to 15% of the US electrical
power every year.

The Municipal Segment is

expected to dominate the market:

The rising scarcity of potable water and the growing

population and water demand in cities are the major
@ concerns driving the demand in the market.

North America is the largest wastewater treatment
services market:

APAC is the fastest-growing wastewater treatment services North America has always been a major market due to the
market: o ) presence of developed industrial sector in the region. This
However, establishing new plants and creating a value supply market is growing more due to adoption of stringent

chain in the APAC are expected to be a challenge for industry regulations towards the environment.

players as there is low urbanization and industrialization..

Types of water treatment:

Physycal: screening,
sedimentation and skimming

i Chemical: oxidizing

Biological: Aerobic,
anaerobic, composting

Sludge treatment

N
All wastewater first goes through the primary
treatment process, which involves screening
and settling out large particles. )

Secondary treatment process —organic matter is
removed by allowing bacteria to break down the
pollutants. The treated wastewater is then usually
disinfected with chlorine.

J

Lastly, there is an advanced treatment process to

reduce the level of pollutants of special concern to

the local waterbody, such as nitrogen or phosphorus

~

J

Source: Deloitte, Green Solution - 17 - | Valid until 06/10/2022
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Wastewater treatment — Market Drivers & Trends

Wastewater treatment mostly needed in the APAC region and Sub-Saharan Africa in the upcoming years

Global share of wastewater safely treated 2020, by region

Global Wastewater treatment marketshare by segment and end-use

Northern America and Europe
Australia and New Zealand
Eastern and South-Eastern Asia
Western Asia and Northern Africa
Latin America and the Caribbean
Sub-Saharan Africa

Central Asia and Southern Asia

World

—— 80%
I 79%
I 65%
—— 63%
I 41%

I 28%

I 25%
- 56%

Water and Wastewater treatment marketsize worldwide

= Municipial water and
wastewater treatment

= Chemical and petrochemical

= Food and beverage

Oil and Gas

= Pulp

O

6%
® Chemicals
= Equipment D%
m Services 0

Increase in annual water demand 2005-2030 worldwide, in billion m3

m Healthcare

m Other industries

m Safely managed
Oceania
Sub-Saharan Africa
Central Asia & Southern Asia
Western Asia & Northern Africa
Eastern Asia & South-eastern Asia
Latin America & the Caribbean
Northern America & Europe

Australia & New Zealand

0% 20%

m Basic

= Limited Unimproved = Surface water

40% 60% 80%

100%

mAgriculture = Industry = Municipal and Domestic Change from 2005, in %
Oceania [l 61
MENA [ 58
South America [T 283
Europe [N 54
North America [Ny 43
Restof Asia | 50
Sun-Saharan Africa I 95
India | 47
China I 109

0 100 200 300 400 500 600

Source: UN Water, McKinsey, Statista

- 18 - | Valid until 06/10/2022
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Specialty Chemicals and Wastewater Treatment — Market

Ecolab lands the 4™ spot in terms of market share in both industries

Sub-segment market share and growth projections

Specialty chemicals market share Wastewater treatment market share
50%
40%
10% 9% 9% 9% gu 40%
7% 0

% a7 30% 21%
6% 20% 18%
4% 3% 2o 12%  11%
0% 0%

0-BASF i3 3 EcoLas suez ingipan xylem % penTaIR evo%m

<> Gunann 0-BASF ECOLAB ({19 Givaudan® @ EnsTmAn

\Ecolab also takes the 4t spot when it comes to market share in

. . . th . :
Ecolab remains steadily in the 4% spot for years when it comes : ! the wastewater treatment market.

to market share for specialty chemicals.

"""""""""""""""""""""""""""" ' ECQLAB @

Specialty chemicals market growth (in bn) Wastewater treatment market share (in bn)
500
$ 1000 450
$ 900 CAGR /' 400
$ 800 6.2%
350
g $ 700 |:||:| $ 300
Tg $ 600 § 50
5 $ 500 %
é $ 400 % 200
= $ 300 588 = 150 267
$ 200 100
$ 100 50
$ 0
2020 2028* 2020 2030

Source: 2030 Water Resources Group, Fortune Business Insights, - 19 - | Valid until 06/10/2022 © WUTIS — Equity Research
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Financials/KPI’s |

Profitability and liquidity are on the decline for Ecolab, possibly resulting in solvency issues

Margins & Z-score development

Funding structure (in mn)

25%

20%

15%

10%

5%
2017 2018 2019

2020 2021

mmm EBITDA w=m EBIT  mmsm Net income  =——Z-score

Liquidity & Solvency

2.15
2.10
2.05
2.00
1.95
1.90
1.85
1.80
1.75
1.70

Z —score

1.85

Profitability

$ 18 000
$ 16 000 49%

$ 14 000

$ 12 000

$ 10 000

$ 8 000

$ 6 000

$ 4 000

$ 2000
$

2016 2017 2018

N
o
N
=

2019 2020

mEquity = Debt D/D+E

2.00 60%
50%
1.50
40%
1.00 30%
20%
0.50
10%
0.00 0%
2017 2018 2019 2020 2021
=== Current ratio mmmm Quick ratio
= Ops CF/Debt e (0Ops CF+CAPEX)/Debt

Ops CF / Debt

25%

22%
20%
18%
16%
14%
12%
10%

8%

6%

2017

2018 2019

BROE MROCE @ Netincome/Sales @ EPS

4.85
4.35

3.85

2021

3.35

Source: Annual reports, Team analysis

- 21 -| Valid until 06/10/2022
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Financials/KP/I’s Il

Compared to competitors, Ecolab does not stand out in terms of return

Capital gains/losses Cashflow from leases
200 -300 350
|
-400 250
- 200 500 5Y change in 150
- 400 depreciation
-600 50
600 12.8%
. [
-700 -50 - =
- 800
-1 000 -800 -150
2017 2018 2019 2020 2021 2022 2023 2024 2025 2026 Thereafter
mmmm [nvestments  mmsm Divestments Capital gains/losses mmmm Outflow === Inflow Surplus
Competitors’ KPI's
38% 82% 9%
33% 8%
28% o 7%
6%
23% o ()
5%
18% ® 40/"
(1]
13% o 3%
8% 2%
3% I . - I | . 1%
2% - %
Ecolab Clorox BASF Rollins ECC Evoqua

EROA ®ROE  mEarnings from Cont Ops Margin Total Revenues, 5 Yr. CAGR B EBITDA, 5 Years CAGR  @Inventory Turnover D/D+E

Source: Annual reports, Team analysis - 22 - | Valid until 06/10/2022 © WUTIS — Equity Research



DCF Analysis

After thorough valuation, we do not see a buy recommendation in any case at the current share price

Bullish Scenario

» Successful integration of Purolite acquisition & revenue in line with

historical growth %
» Increase in revenue share from fast growing economies (China, India,

Africa & Middle East) $152.12
* Increase in production efficiencies and “back to normal” inflation rates -10.4%

Current Share Price

Base Scenario
= Successful integration of Purolite acquisition & bellow historical growth

®

$121.54
- 28.4%

rate
O = Steady revenue share from fast growing economies (China, India, Africa
2 & ME)
= Slight increases in efficiencies with slightly higher than expected inflation
rates

$ 169.82*

Bearish Scenario
= Unsuccessful integration of Purolite acquisition & significantly lower than

historical revenue growth rate
Loss of market access to China, India, Africa & ME due to rising political

and economic conflicts between the US and China
= Slightly decreasing production efficiencies and 1% higher than expected
long-term inflation rates

*as of June 6t, 2022 EOD

Source: Team Analysis - 23 - | Valid until 06/10/2022 © WUTIS — Equity Research



DCF Analysis

Despite overvaluation, we recognize likely growth in financials for Ecolab

Key financials forecast (in mn)

$17 500 1.65%>
l (+3.82%)
$ 15 000

$ 12 500
$ 10 000
$ 7 500
$ 5000
. [ i III B 1 Ban REEcR REEE
2017 2018 2019 2020 2021 2022 2023 2024 2025 2026
mRevenue mGross Profit WEBIT  NetlIlncome m=FCF
Key Top-Line Drivers Operating Assumptions
A N
Demographic trends: Expectations of increase in population and thereby increased Revenue: Ecolab fails to additionally expand their market share and revenue in fast
demand for everyday products and services growing economies, due to competition and economic restrictions
y, y,
A A
Successful integration of acquisitions: Historical track record of successful Gross Profit: Slight decrease in Cost of Sales, based on trends in historical data and
acquisitions and integration of the product — see Nalco and Purolite assumptions of increased efficiency — especially in sales
y, y,
A A
Historical performance: Ecolab’s 6-year historical financial performance and growth rates Acqwsm?ns_: Asgumptlon of additional successful acquisitions and integrations, based
on Ecolab’s historical track record
J y,

Source: Team Analysis - 24 - | Valid until 06/10/2022 © WUTIS - Equity Research



Comparable Companies Analysis

Ecolab is valued significantly higher than its peers according to key metrics and multiples

Multiples Chart

45x
40x
[ —— i
35x : Average I
30x | EV/EBIT:19.24x |
25x Il e e e e
20X L I o L :
15x : Average :
A | | e | s i I ~ EV/EBITDA: 12.73x |
5X e ———— -
X T 01 -BASF EASTMAN 2 PENTAIR i -H----AT/@-V;Q-G----:
HB Tt 1 EySales: 2.62x |
mEV/Sales ®EV/EBITDA ®EV/EBIT EEmmmm——————— =
Multiples Table
Multiples Price/Sales P/E P/EBIT EV/Sales EV/EBITDA EV/EBIT
Ecolab 3,60 41,41 24,98 4,26 20,26 29,58
Evoqua 2,96 81,20 35,82 3,38 19,78 40,86
Clorox 2,60 27,75 15,86 2,92 14,41 17,81
Dupont de Nemours 1,90 19,30 12,63 2,47 10,18 16,38
BASF SE 0,56 8,16 5,87 0,77 5,35 7,97
Eastman Chemical 1,25 16,43 8,04 1,71 8,01 10,98
Pentair 2,14 14,57 12,27 2,35 11,49 13,48
Getinge AB 2,92 26,61 15,97 3,06 12,25 16,74
Mean 2,24 29,43 16,43 2,62 12,73 19,24

Sources: Bloomberg - 25 - | Valid until 06/10/2022 © WUTIS — Equity Research






Company Specific Risks

The company faces a number of medium- to high- impact and probability risks

The company has issues in the supply of certain raw materials that causes
fluctuations in the cost of raw materials and affects margins

Consolidation of customers and vendors have a material effect and
adversely impact the results and the pricing flexibility of the company

Chemicals are spilled and released accidentally during production or
transportation, and this has a material adverse effect on consolidated results

Downturns in larger markets including the foodservice, hospitality,
travel, health care and other industries impact the end-users

The significant non-U.S. operations expose the firm to global economic,
political, and legal risks that impact profitability

Changes in tax laws and unanticipated tax liabilities affect the taxes that
the company has to pay and the profitability

The indebtedness limits the operations and use of cash flows, and any
failure to comply with the covenants applied to indebtedness affect liquidity

Ecolab has to comply with laws and governmental regulations, and that
is materially and adversely affected by changes in law and regulations

Operations (O) — Market (M) — Financial (F) — Legislation (L)

A
ey
2
T
2
= S
K] =
© ke
o o
o =
o
2
o
-
Low Medium High
Impact

Sources: Industry Reports, Team Research
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Catalysts

Catalysts mainly represent a potential downturn in the company’s share price

Catalyst Probability

Chinese government intervention Hard Medium = Loose access to fastest growing markets such as China & Africa l
Ongoing Covid-19 lockdowns Hard Medium = Closure of hotels, restaurants and educational facilities might lead to significantly lower revenue l
Unsuccesstul acquisitions Hard Low/Medium . _Falllng Fo close successful acquisitions might lead to Ecolab loosing out on competitors in terms of l
innovation
. = Loss of customer engagement and therefore loss of orders due to the Institutional Advancement
Loss of Customer Relations Hard Low Program (IAP)

Financing difficulties Soft Low = Failure to raise funds for M&A activity which Ecolab relies on for innovation due to rising debt levels l

Environmental Regulation Hard High = Increased demand for water management products due to improvements in environmental regulation

Sources: Industry Reports, Team Research - 28 - | Valid until 06/10/2022 © WUTIS - Equity Research






Conclusion

In conclusion we recommend a SELL rating with a downside potential of 28.73%

$ 260
$ 240
Failure to take $220
up momentum
from high
growth regions $ 200
ICL:rrenIt . s 150 Current share price
valuation lofty
and unjustified of $169.82
Current
Price $ 160 Downside
$169.82 potential
Company
f June 6% _ 0
as o1 e financials show $ 140 of —28.73%
signs of low
margins and .
Iic?uidity ____________________________________ Target share price of
Non-convincing $120 $121.02
ESG story
shows
inconsistencies $ 100
$80
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Appendix: M&A

Acquisitions & Divestures as an integral path towards innovation for Ecolab with a focus on intangibles

Mergers and acquisitions

Purolite Permian Mud
Service, Inc.

Acquired for $
Acquired for $ 5.40 bn Acquired for $ 3.70 bn 2.2 bn

Divestures

Laboratoires CID Lines NV
Anios

Acquired for $ 506.9

mn.

Acquired for $
850 mn

Fab-Tech Business
Unit Of Ecolab Inc.

ChampionX

$7.20 mn

Ecolab Inc., Vehicle
Care Division

Source: Capital IQ
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Appendix: Supply chain

Research and development represents an integral part of production within Ecolab’s value chain

PRODUCTION DISTRIBUTION

- [T P

Raw materials

4 Distribution

Acids, salts, silicates, amines 16 global research centers
10 000 patents Hotels
/9 Plastic films and parts
Restaurants

Ecolab Healthcare Advanced
Design Center

== h Manufacturing T

Used by the Healthcare division to
manufacture medical devices

| 1 200 experts

Healthcare facilities

46 manufacturing facilities

Pesticides

Food and Beverage plants

c3e-

Chemicals

Purchased by the Pest Elimination :

division as finished products under @E] Services :
Manufacturing plants

contract

Wastewater treatment/
management

.‘4 Packaging materials Power generation facilities

eROI

For the specialized cleaning
equipment and systems

Ecolab Science Certified Program

Waterflow intelligence

Sources: Company Reports, Company Website - 33 - | Valid until 06/10/2022 © WUTIS - Equity Research



Appendix: PESTLE Analysis

Legislative changes play in favor of the wastewater treatment sector

High Medium Low

The APAC is the largest market for wastewater treatment and the chemical industry.

However, it is a difficult market for Western players to penetrate.

Impact

The current inflationary pressures and strong fluctuations of raw material prices
poses a threat to the chemical industry that is highly reliant on them.

The demand for cleaning products surged during the pandemic and in the months
following the lockdowns. However, as the pandemic fades so will the cleanliness
standard.

Al that deals with large sets of data—such as production, marketing and sales,
and R&D. However, the chemical industry is a slow adopter of such technologies.

The EU Chemical Industry Transition Pathway created to sustain the massive
investments required to meet the objectives of the EU Green Deal, will bring
changes to legislation in the coming year.

As wastewater is treated, the question remains of how the waste is safely
disposed of. Also, the environmental footprint of the chemical segment and how
chemical waste is handled.

Low Medium

High

Many nations have enforced strict norms against illegal discharge of wastewater,
creating opportunities for wastewater treatment services.

The APAC region is economically the fastest-growing, leading to a forecasted
higher demand for both chemicals and wastewater treatment in the region.

Population growth and the desire for a good life are two of the factors making it
necessary to obtain more clean water/treated wastewater.

The digitalization push caused by the coronavirus pandemic
led to a surge in demand for services offered online.

EU Drinking Water Directive, China’s 5-year plan, U.S. Global Water Strategy,
UN Sustainable Development Goals

The UN SDGs propose “Clean and safe water”, emphasizing the growing need for
safe water for everyday use amidst growing population concerns and high
pollution in the recent years.

Sources: Team Research & Analysis
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Appendix: SWOT

Weaknesses and threats outweigh strengths and opportunities

WEAKNESSES

Established company with solid track record

The stable cash flows enables the firm to improve in the future

Ongoing M&A activity helps the company stay competitive

The company has a good reputation in the markets that they are operating in

Stagnant revenue development

Weak financials signal a rather negative outlook for the future
Falling behind in R&D efforts could lead to losing market share
ESG inconsistencies and fines could question the firm's reputation
Strategic inconsistencies & lacking agility

STRENGTHS OPPORTUNITIES

Potential acquisitions could serve as an entry into new markets

Increasing appearance and operations in China could drive the revenues and enable
market access to other regions

Sensitivity towards sanitizers since COVID-19 pandemic

Climate change and water shortages could drive the demand

Changes in legislation

ECOLNAB

Lawsuits can threaten the company and hurt the brand

Global supply chain instabilities effects the financial performance of the company
Consolidation of customers and vendors makes the firm lose market share
Dependence on few individual suppliers

Increasing competition could lead to a decrease of revenues

Source: Sources: Team Research & Analysis
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Appendix: Porter’s Five Forces

While there is a low threat of new entrants, Ecolab faces rivalries and high bargaining power from buyers and suppliers

High internal rivalry

(-) low industry concentration
(-) high economies of scale

(+) diversified portfolio / (+) high entry barriers
(-) low switching costs (+) high level of regulations

High bargaining power of suppliers High bargaining power of buyers

(-) low switching costs (-) low switching costs
(-) raw material price increase (-) low product differentiation
(-) high volume of purchases

Source: Team Research & Analysis - 36 - | Valid until 06/10/2022 © WUTIS — Equity Research



Appendix: R&D Strategy

Ecolab has to uphold investment in R&D in order to create new IP and remain competitive

Strategic Challenges & Opportunities

Current Challenges Mid-term Strategy Long-term Strategy

= Stagnating revenues ]
= Increasing costs =
= Integration of Purolite Acquisition .

Institutional Advancement Program (cost savings) = R&D and IP related to TRASAR technology
Grow healthcare operations with Life Sciences = Emphasis on resin technology products by Purolite
Embracing commercial digital offerings =  M&A activity to supplement organic growth

Strengthen Ecolab Science Certified Program

w

Ecolab has to maintain high R&D efforts as well as IP-Protection to remain competitive in existing markets and when entering new ones

Number of Patents (Cumulative & Active)

CAPEX & R&D (in mn)

30 000
25000
20 000

1960 1970 1980 1990

$ 1000

$ 800

$ 600
15 000
$ 400
10 000
0 ' “le e bIs B B8 Bn

2000 2010 2020 2016 2017 2018 2019 2020 2021

E Cumulative Patents = Active Patents mCAPEX mR&D

Sources: Annual Report, Ecolab Website
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Appendix: Geographic positioning

Ecolab faces difficulties and weak strategic positioning regarding changing geographic market developments

Key Markets-Overview

APAC Revenue — Competitor Comparison (in mn)

= Ecolab’s largest market
* CAGR of 5.7%
= High Saturation

APAC

» 2nd largest Market
= CAGR 0f 4.1% Europe
» High Saturation

Revenue Growth by Region

China

$ 25 000 60%
$ 20 000 50%
40%
= Small market presence ¢ 15000
CAGR of 7.4 % $10 000 30%
Low Saturation 20%
$5000 . 0%
$ || - 0%
Ecolab The Eastman BASF Dupont de Evoqua
Small market presence ghem'ca' Nemours
CAGR of 11 % ompany
Low Saturation mmm APAC Revenue % of revenue

Geographic Diversification - Strategy

30%
20%
10%

0%

/

-10% 2017

-20%
-30%

20

2021

If Ecolab wants to continue to grow in the future,
it will have to come up with a more aggressive expansion plan into the APAC region

No apparent strategy % No communication

-40% Ecolab hasn‘t published any materials Ecolab hasn‘t communicated that
50% on how they want to enter those fast diversification will be vital due
growing markets more successfully to slowing growth in key markets
United States Europe Asia Pacific
Latin America ——Greater China Canada
Sources: Annual Report, Bloomberg - 38 - | Valid until 06/10/2022 © WUTIS - Equity Research



Appendix: Chemical market overview

An overview of the EU27 chemical industry market

EU27 chemicals exports and imports in 2020 Global Wastewater treatment market-share by segment and end-use

Exports 2020 < Petrochemicals Imports 2020 About 2/3 of EU27 chemical sales are generated
in four Member states

= Polymers

NL

BE 8.9% DE 1

= Consumer Eras 32%;?
chemicals ER 31%  Others
= = Specialti 13.5% IT 9
pecialties ES 17.4%

10.7%
8%

= Basic inorganics

Labor productivity in the EU chemical industry (indexed chart) EU27 chemical sales structure (in bn)
600
135 $
130 $ 500
125
115 $ 300
110
105 2 $ 200
o $100 132 133
% 12l 127 111 79 ] 3
90 $
2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 2020 2010 2011 2012 2013 2014 2015 2016 2017 2018 2019 2020

mEU27 Home Sales  mIntra-EU27 Sales = EU27 Foreign Sales

= Added value Index == Employment index Labor Productivity

Source: Cefic Chemdata International - 39 - | Valid until 06/10/2022 © WUTIS — Equity Research



Appendix: Key performance indicator’s overview

In terms of segment and geographic distribution, growth is not convincing enough to justify valuation

Segment distribution (in mn)

5Y Revenue growth / decline by geography

$ 7000 17%
$ 6000 m Net sales 17% 11%
. 16%
$ 5000 EBIT Margin 16% |
$ 4000 ig;’f = Industrial
(1) . .
$ 3000 14% = Institutional
$ 2000 14% Healthcare
13%
$ 1000 I I 13% = Other
$ 12%
S A\ (7} <
& & N )
N N\
N E &
NS Y

Financials/KPI’'s

Cashflow distribution (in mn)

(in millions USD) 2017 2018 2019 2020 2021
12.2 12.6 11.8 12.7

Sales 13.8
Net Income 1.5 1.4 1.6 -1.2 1.1
Gross profit 42.0% 43.8% 44.2% 41.8% 40.9%
margin
ROA 7.5% 7.1% 7.5% -6.6% 5.3%
Sales/TA 69.3% 60.9% 60.2% 65.0% 60.0%

$ 5 000 $1500

$ 4 000

$3 000 . $ 1 000

$2 000

Za g pal-
$

-$1000 ! - — — $

-$ 2000 [

-$3000 -$ 500

-$ 4000 k

-$5000 -$1 000

2017 2018 2019 2020 2021

mwww CF Operating = CF Financing == CF Investing Change in Cash

Source: Annual reports, Team analusis
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Appendix: Performance prediction

A stabilizing financial future ahead

Z-score & margins prediction

Funding structure prediction (in mn)

20%

15% )
= EBIT margin

== Net income margin
e 7 -score bull

= 7-score base

= 7-score bear

10%

5%

0%

Profitability prediction
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Cashflow distribution prediction (in mn)
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6.00
5.00
2017 2018 2019 2020 2021 2022 2023 2024

4.00
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2.00
1.00

0.00
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mROE ®=ROCE =Netincome/Sales ®EPS

25%

20%

15%

10%
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0%

2026
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mwww CF Operating == CF Financing = CF Investing Change in Cash

Source: Annual reports, Team analysis
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Appendix: DCF Analysis

Even with stable financials and revenue growth in each of the three scenarios, Ecolab fails to live up to its hype

Valuation Assumptions FCF by Scenario (in mn)
WACC (5 year) — 10.26%: A $ 3000
Cost of Debt: 3.92%, Cost of Equity: 8.76%, Beta: 0.992
WACC (TV) — 6.71%: $ 2 600
Cost of Debt: 2.86%, Cost of Equity: 5.49%, Beta: 0.992 )
N $2 200

Terminal value assumptions:

Long term growth rate adjusted to the expected inflation target in the United States $1800 =
and Euro-area of 2%

$1400
N
Net Debt: 8.680,9 mn USD $ 1000
9.040,8 mn USD of interest-bearing debt
359,9 mn USD of cash and cash equivalents in FY2022 2019 2020 2021 2022 2023 2024 2025 2026
4 Bear Case Base Case ====Bull Case
Valuation and Revenue Drivers Sensitivity Analysis
Performance Indicators
EPopuIation growthi Oil consumption iHeaIthcare infrastructure E Restaurant growth WACC (TV) WACC (5 Years)
E Acquisitions i iPaper consumptioni E Education levels i ST il LA S LA
Revenue Segments
i Global Industrial i i Global Institutional i E Healthcare & Life Sciences ii Other i 6.71% _ 121.89 121.54 121.19 -
i 7.21% _ 107.18 106.83 106.49 -

Source: Team Analysis - 42 - | Valid until 06/10/2022 © WUTIS — Equity Research



Appendix: DCF Analysis
WACC Tree

Cost of Equity

Cost of Debt

ERP

ERP

Beta

8.76%
5.49%

0.991

Company
Risk

Company
Risk

Risk Free
Rate

Risk Free
Rate

Risk Free
Rate

Risk Free
Rate

8.685%
<
5.446% Cost of Equity 11.540% ]
J
. Cost of Equity 7.497% ]
2.86%
£
2.05% Equity weight: 84.91%
J
10.266% ]
+ =
6.707% ]
1.060% ] Debt weight: 15.08%
0.810% ] X
Cost of Debt 3.915% ] Legend
Long-term
2.05% ] v

Universal 5 Year period
value &TV

Source: Team Analysis
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Appendix: Comparable Companies Analysis

Every peer based metric indicates Ecolab’s lofty valuation

Football Field Chart

Equity Bridge

Mean: $ 89,62

30.00 50.00 70.00 90.00 110.00 130.00 150.00

EV/EBITDA

Price/Sales

Low Dividend Yield

M Increase I Decrease [ Total

$8678.4000 $- $28.9000 $54484.31500

$45777.01500

Market Cap. Net Debt Pref. Equity Minority Interest Enterprise Value

Price/Sales vs. EBIT margin
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BASF SE Eastman Chemical Company Pentair
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Sources: Bloomberg
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Appendix: Precedent Transaction Analysis

The chemicals industry showed a significant increase in M&A activity in 2021

Key financials forecast

Target Bidder EV/Sales EV/EBITDA P/S
Trecora Resources Balmoral Funds 0,88x 10,91x 0,82x
Maronne Bio Innovations Bioceres Crop Solutions 5,92x n.m. 5,51x
Hexion American Securities 1,38x 27,35x 0,80x
CMC Materials Entegris 5,52x 19,11x 4,86x
GCP Applied Technologies Compaigne de Saint Gobain SA 3,02x 8,25x 3,11x
Kraton Corp. DL Chemical 1,65x n.m. 1,05x
Ferro Corp. Prince Int. Corp, 2,08x 19,03x 1,83x
W.R. Grace Corp. Standard Industries Inc. 3,59x 28,14x 2,64x
Corning Inc. Corning Inc. 3,37x 19,14x 2,91x
Lanxess AG American Securities 2,50x 11,79x 2,42x
Dupont Nutrition & Bioscience International Flavours & Fragrances 3,69x 15,15x n.m.
Mean 3,05x 17,65x 2,60x
Median 3,02x 19,03x 2,53x
Football Field Chemicals industry M&A transactions ($1 bn+)
Mean: $ 139,05

35 30

25

20 16 16

10 8 8

E—— TN

40.00 60.00 80.00 100.00 120.00 140.00 160.00 180.00 200.00

2010 2011 2012 2013 2014 2015 2016 2017

2018 2019 2020 2021

Source: Mergermarket

- 45 - | Valid until 06/10/2022

© WUTIS - Equity Research



Appendix: Valuation

Overview

Ecolab ®
Final Pitch
‘WU Academic Trading and Investment Society
General Information Company Information
Project Members Date of submission: Wednesday, 8. June 2022 [ ECOLAB INC. (XNYS:ECL) Company Description:
Team Head: Valentin Horak Ticker: ECL Ecolab Inc. provides water, hygieneand infection prevention solutions and services, TheCompany delivers various solutions, data-
. . . driven insights and i L industries. it its incudeGlobal industrial, Global institutional & Specialty
Associates: Christapher Schulz Date of valuation: Tuesday, 7. June 2022 Last price: $ 169,82 and Global Heslthcare & Life Sciences. Its Global Ind ustrial segment provides water treatment and process apgliatians, and cleaning
Nevena Vujovic 52 week high: $ 238,93 and sanitizingsolutions, primarilyto industrisl customers within themanufacturing food and beverage processing transportation
I ) chemical, primary metals and mining power generation, global refining. petrachemical pulp and paper industries. Its Global
Bence Pataki 52 week low: $ 154,31 Institutional & Specialty segment provides specialized cleaningand sanftizing products to the foodservice, hospitalty, lodging,
Analysts: Emil Wolner Stock Exchange: New York Stock Exchange eovernment, education and retailindustries. Its Global Heslth care & Life Sciences segment provides specialized cleaningand sanitizing
Joseph Schiedlbauer products to thehesithcare, personal careand pharmaceutical industries.
Matous Ryska
Valuation Outcome
Querview Coverpage with Key Figures and Indicators Scenario Method Weight % Target Share Price Downside Potential:
Historical Data Historical Data extracted frem Annual Reports Base Case DCF B80% 121,54 -28,43%
Operating Model Caleulations and Assumtions used for DCF Model CCA 10% 98,87 -41,78%
Revenue Forecast Revenue drivers in each of the operating segments CTA 10% 139,05 -18,12%
DCE Maodel DCF Model, incl. valuation & share price
Multiples Comparable Company Valuation Final share Price Target:
CTA Comparable Transactions Analysis Downside Potential:
Key Data Key Visualizations
DCF Financials 2019 2021 2022 2023 2024 2025 2026 Key Financial Forecasts
Revenue $12.562 $12.733  $13.698  $14.203 $14.733  $15.293  §$15.885 o
EBIT 51.845 51.599 52.024 §2.167 52.318 52.479 16 m0
EBIT Margin 14 o 1 12,55% 1 o 15,74% 1¢ o lawo
Net Income $1.559 B $1.130 $1.449 $1.556 $1.670 $1.790 3| 12m0
FCF $1.787 K $1.278 $1.731 $1.883 $2.023 $2.146 $2.299 i ‘:‘;"“‘J'
Z 6.000
4.000
2.000
Multiol EV/ERTDA ———— o [ ] - [T Hm [ ] Hm | [ | [
M 25% Ran'sg 75% 2ma 2o 201 2022 m3 2024 ms 28
P/E 61,79 58,83 120,61 EV/EBIT |
PHCe/Sa\H 77‘59 53’02 130'51 EReverue BEHT ®Netincome FCF
EV/EBIT 51,99 50,90 102,89 Price/Sales ]
EV/EBITDA 59,79 57,23 117,02 .
/ ‘ . ' PJE | Revenue by scenario P/LTM Normalized EPS (average)
400 6000 800 100,00 120,00 14000 o0
18000
1e000
14000
100
1moo0
209 2o 2021 202 203 me ms me
—e CI—
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Appendix: Valuation

Operating Model | (Income Statement)

- Wbk Forecasts
Year ended December 31,
2016 2017 2018 2019 2020 2021 2022E 2023E 2024E 2025E 2026E
Total $ 1315180 $13.83590 $14.66820 $1256200 3§ 1179020 § 1273310 $ 1369814 § 1420332 § 1473349 § 1529301 § 1588467
Global | ndustrial 5 469520 § 491800 § 528650 § 598020 % 5BT0R0 § 623TRO $ 644102 % GE4BAE  § GAB3TO § TOBB39 % 732449
r r r r r r r r r r
Global | nstitutional & Specialty 5 448280 § 477620 § 509850 § 440150 % 355320 § 395580 § 429132 § 442366 § 456139 § 470473 % 485386
r r r r r r r
Global Healthcare & Life Sciences & - % - % - § 972E0 % 118190 § 118180 § 188007 & 177419 % 187698 § 198850 § 211256
r r r r r r r
Global Energy 5 308280 § 323000 § 342110 § - 5 - $ - 5 - 5 - % - % - % -
r r r r r r r
Other & BROBOD § 91170 $ 86210 $ 120750 % 108430 § 121880 § 128574 % 135661 § 143142 % 151039 % 159375
r r r r r
Corporate 5 - § - § - § - ] 10000 § 139,20 H - ] - ] - ] - ] -
Total Cost of Sales § 7.533,90 $8.064,20 $B.62590 &7.04580 S5 6.90580 $ 7.615,8B0 § 7.924,44 § 8.175,61 $ 8.438,37 $ B.715,04 $ 9.006,95
Gross Profit 4 5.617,90 $5.77.,70 $6.042,30 $5.51520 S 4.88440 $ 5.117,30 $ 5773,70 $ 6.027,71 § 6.295,11 § 6.577,97 & 6.877,72
Selling, generaland administrative expenses. 1 370820 § 382530 § 396860 § 3155080 330910 § 341610 $ 364853 § 375595 § 386814 § 398618 § 411063
Special (gains) and charges S 3950 § (370) $§ 12670 % 12020 % 17960 § 10260 H 10098 § 10471 % 10862 § 11274 % 117,10
EBIT H 187020 § 195040 $ 194700 $ 184520 3% 139570 §  1.59860 $ 202413 % 216705 § 231835 § 2ATRN5  § 264999
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Appendix: Valuation

Operating Model | (Income Statement)

Other [inccme:lexpense [b) % (43,80) £ (67.30) ] [79,80) 5 (77 00) 5 [55.80) ] (33.80) ] (62,04) ] (64.33) ] [66,73) ] [69.26) ] [71.84)
Interest expense, net (c) 5 26460 5 25500 $ 22230 § 19070 3§ 29020 § 21830 § 25260 & 26192 & 27169 S 28201 % 29292
Income before income taxes 5 164940 § 176240 § 180460 $ 173150 § 116140 % 1.414,20 5 183357 § 196946 § 211333 § 226631 § 242901
Provision for income taxes ] 40290 &% 24380 % 36430 % 2BBE0 % 1TEED % 27020 ] 38505 % 41358 % 44381 % 47592 % 510,08

Met income from continuing operations, including nenceontrolling interest ] 124650 % 151880 § 144030 % 144290 % 984 B0 % 1.144 00 $ 144852 % 155588 % 166958 & 179038 % 181892
Met income from continuing operations attributable to noncontrolling interest b 1750 § 1400 % 1120 % 1730 § 1740 % 14,10 b - b - b - 5 - 5 -
Met income from continuing operations attributable to Ecolab H 122900 $ 150460 $ 142910 $ 142560 § 96740 §  1.12990 $ 144852 § 155588 3§ 166958 3§ 179038 % 191892
Net income (loss) from discontinued operations, net of tax (Note 5) (d) 5 - 5 - 5 - 5 13330 § (2147250) % - 3 - 3 - 3 - 3 - 3 -
Net income (loss) attributable to Ecolab H 122900 % 150460 $ 142910 % 155890 $  (1.20510) $  1.12930 1,448,52 1,555.88 1.669,58 1,790,38 1.91892

Source: Team Analysis - 48 - | Valid until 06/10/2022 © WUTIS - Equity Research



Appendix: Valuation

DCF Output
t 1 2 3 a 5 v
(in millions, USD) 2022 2023 2024 2025 2026 Beta 0,99
Risk-free Rate 2,9%
Revenue 13.698 14.203 14.733 15.293 15.885 D/(D+E) 15%
COGS 7.924 8.176 8.438 8.715 9.007 Debt 8.678
Gross Profit 5.774 6.028 6.295 6.578 6.878 Equity 48.914
SG&A 3.649 3.756 3.868 3.986 4,111 D/E 18%
Special (gains) and charges 101 105 109 113 117
EBIT 2.024 2.167 2.318 2.479 2.650
Cost of equity 11,54%
WACC 10,27%
- Tax (385) (414) (444) (476) (510)
EBIAT 1.639 1.753 1.875 2.003 2.140
+ Depreciation 558 651 675 700 726
+ Amortization 309 313 340 343 369
- CAPEX 749 777 806 837 869
+/- Change in NWC 25 57 60 64 68
Unlevered FCF 1.731 1.883 2.023 2.146 2.299 49.806 FCF 2.299
g 2,00%
Discount rate 91% 82% 75% 68% 61% 72% WACC (TV): 6,71%
Present Value of FCF in t=0 1.570 1.549 1.509 1.452 1.410 36.000 Scenario: Base Case
Enterprise Value 43.489
Net debt 8.678 Sensitivity Analysis
Minority interest (noncontrolling interest): 29 9,26% 9,76% 10,26% 10,76% 11,26%
Equity Value 34.782
Total shares outstanding (in thousands): 286
Target price per share 121,49
Current price per share 170,85
Upside potential in % -29%
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Appendix: Valuation

CCA

Peer Benchmarking Sheet Multiples
Company Shareprice Market Capitalization Interest bearing Debt _ Cash and Cash Eguivalents Minority Interest  Preferred Equity Enterprise Value Sales EBITDA EBIT EPS Price/Sales P/E P/EBIT EVfSales EV/EBITDA EV/EBIT
Ecolab $ 160,25 § 4577702 § 9.03630 § 359,90 § 2890 § = $ 5448432 § 1273310 § 267540 §  1.83230 § 3,87 3,60x 41,41x 24,98x 4,28x 20,36x 29,74x
Evoqua $ 3573 § 433405 § 75451 § 146,20 § 150 § - $ 494386 § 146440 § 250,00 § 12100 § 0,44 2,96x 81,20x 35,82x 3,38x 19,78x 40,86x
Clorox $ 154,86 § 19.063.27 § 248400 § 319,00 § 181,00 § - 8 2140027 § 7.341,00 § 148600 § 1.20200 $§ 5,58 2,60x 27,75x% 15,86x 2,92x 14,41x 17,81x
Dupent de Nemours 3 62,34 § 3160989 § 10.782,00 § 2.011,00 § 617,00 § - 3 4108789 § 1665300 § 403500 § 250800 § 323 1,90x 19,30x 12,63x 2,47x 10,18x% 16,38x
BASF SE $ 5102 § 46.008,74 § 17.871,36 § 272896 § 1.340,56 § - $ 62581,70 § 81.741,92 § 11.687,52 § 7.85304 § 6,25 0,56x 8,16x 5,87x 0,77x 5,35x 7,97x
Eastman Chemical Company $ 01,86 § 13.118,57 § 5.159,00 § 459,00 § 8400 § - 8 17.90357 § 1047600 § 223600 § 163100 § 6,20 1,25x 16,43x 8,04x 1,71x 8,01x 10,98x
Pentair $ 4868 § B.OS167 § 894,10 § 9450 § -8 - § 885127 § 376480 § 770,10 § 656,40 § 3,34 2,14x 14,57x 12,27x 2,35x 11,49x% 13,48x
Getinge AB $ 2871 § 7.82060 § 737,95 § 40343 § 4227 § - § 8.197,40 § 267785 § 669,34 § 489,75 § 1,08 2,92x 26,61x 15,97x 3,06x 12,25% 16,74x
Minimum $ 287 § 43305 § 737,95 § 9450 § - $ - $ 494386 § 146440 § 250,00 § 12100 § 0,44 0,56x 8,16x 5,87x 0,77x 5,35x 7,97x
25%-Percentille $ 454 § 7.99391 § 850,20 § 27580 § 2205 § - $ 8.687,80 § 349306 § 74491 § 61474 § 2,69 1,74x 15,97x 11,21x 2,19x 9,64x 12,86x
Median $ 56,68 § 16.00142 § 3.62150 § |16 6314 § - $ 19.656,42 § 8.908,50 § 186100 § 141650 § 361 2,37x 22,95x% 14,25x 2,69x 11,87x 16,56x
Mean $ 8043 § 21.89560 § 5.96515 § 81525 § 286,90 $ - $ 2743241 8 1710651 § 297617 § 203681 § 375 2,24% 29,43x 16,43x 2,62x 12,73x 19,24x
75%-Percentille $ 1511 § 35.219,17 § 9.47423 § 847,00 § 290,00 § - $ 4443700 § 1371308 § 3.01530 § 2.00148 § 574 2,93x 31,17x 18,22x 3,14x 15,75x 20,79x
Maximum 5 160,25 § 46.008,74 § 17.671,36 § 2728,9% § 1.340,56 § - 8 6258170 § 81L7TH92 § 1168752 § 7.85304 § 6,25 3,60x 81,20x 35,82x 4,28x 20,36x 40,86x
EV calculated with EV/EBIT Equity Value Shares Out. Implied Shareprice Weighted Shareprice
25%-Percentille 15,97x § 387 s 61,79 25%-Percentille 12,86x $ 14.851,85 285,66 s 51,99 Mean of Means 98,87
Median 22,95x $ 387 s 88,83 Median 16,56x $ 21.630,11 285,66 s 75,72 Mean of Medians 87,70
Mean 29,43x § am $ 113,89 Mean 19,24x $  26.553,01 285,66 s 92,95
75%-Percentille 31,17x § 387 $ 120,61 ] 75%-Percentille 20,79x S 29.390,61 285,66 $ 102,89
Share Price Calculated with Price/Sales Shares Out Implied Shareprice EV calculated with EV/EBITDA Equity Value Shares Out. Implied Shareprice
25%-Percentille $ 2216517 285,66 $ 77,59 25%-Percentllle 9,64x S 17.080,60 285,66 $ 59,79
Median $ 30.148,76 285,66 $ 105,54 Median 11,87x $ 23.050,60 285,66 s 80,69
Mean $ 28.538,94 285,66 s 99,91 Mean 12,73x S 25.348,12 285,66 s 88,74
75%-Percentille $ 37.311,29 285 66 $ 130,61 75%Percentille 15,75x S 33.42850 285,66 s 117,02
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CTA

Target Bidder Implied Equity Value Net Debt EV Revenue EBITDA Deal Value EV/Sales EV/EBITDA
Trecora Resources Balmoral Funds $ 18843 § 1316 § 201,59 § 22968 $ 1848 § 201,59 0,88x 10,91x 0,82x
Maronne Bio Innovations Bioceres Crop Solutions $ 18059 $ 1338 $ 19398 §$ 327 $ (878) $ 193,98 5,92x n.m. 5,61x
Hexion American Securities $ 147044 % 107051 § 254195 $ 183708 % 9295 § 254195 1,38x 27,35x 0,80x
CMC Materials Entegris $ 431200 $ 55707 % 4.900,07 $ 88811 $ 25648 $ 4.900,07 5,52x 19,11x 4,86x
GCP Applied Technologies Compaligne de Saint Gobain SA $ 205616 $ (60,000 $ 1.996,15 $ 66106 $ 24182 §$ 1.774,84 3,02¢ 8,25x 3,11x
Kraton Corp. DL Chemical $ 119900 $ 69355 $ 189255 $ 114408 $ (150,45) $ 1.892,55 1,65x n.m. 1,06x
Ferro Corp. Prince Int. Corp, $ 128602 $ 17732 §$ 146334 $ 701,86 $ 7690 % 1.463,34 2,08x 19,03x 1,83x
W.R. Grace Corp. Standard Industries Inc. $ 333672 $ 121305 $ 454978 $ 1.266,05 $ 16168 $§ 4.549,78 3,59x 28,14x 2,64x
Corning Inc. Corning Inc. $ 24.09252 % 3.821,20 % 2791371 $ 8272711 $ 145803 $ 1.097,44 3,37x 19,14x 2,91x
Lanxess AG American Securities $ 75123 §$ 2528 % 77651 § 311,06 $ 6587 § 776,51 2,50x 11,79x 242x
Dupont Nutrition & Bioscience International Flavours & Fragrances n.a. na. $ 1965786 $ 533328 § 129780 $ 19.657,86 3,69x 15,15x n.m.
Minimum $ 18059 $§ (60,00) $ 19398 § 327 § (150,45) $ 193,98 0,88x 8,25x 0,80x
25%-Percentille $ 86317 $ 1636 $ 111993 § 486,06 $ 4217 § 936,98 1,87 11,79% 1,24x
Median $ 137823 % 36719 § 199615 $ 88811 §$ 9295 § 1.774,84 3,02x 19,03x 2,53x
Mean $ 388731 § 75245 % 6.00795 $ 187979 $ 31916 § 3.549,99 3,06x 17,65x% 2,59%
75%-Percentille $ 301658 § 97627 $ 472492 $ 155156 % 24915 $ 354586 3,64x 19,14x 3,08x
Maximum $ 24.09252 % 382120 $ 2791371 $ 8272711 $ 1.458,03 $ 19.657,86 5,92x 28,14x 5,51x

Share Price Calculated with EV/Sales Sales Implied Shareprice Weighted Shareprice

25%-Percentille 1,87x $ 1273310 § 83,35 Mean of Means $ 139,05
Median 3,02x $ 12.733,10 $ 134,61 Mean of Medians $ 141,87
Mean 3,06x $ 12.733,10 $ 136,40

75%-Percentille 3,64x $ 12.733,10 $ 162,25

Share Price Calculated with EV/EBITDA EBITDA Implied Shareprice oS _

25%-Percentille 11,79x $ 267540 $ 110,42

Median 19,03x $ 267540 $ 178,23

Mean 17,65x $ 267540 $ 165,30

75%-Percentille 19,14x $ 267540 § 179,26 B/ EBTDA _

Share Price Calculated with P/S Sales Implied Shareprice

25%-Percentille 1,24x $ 12.733,10 $ 55,27 EV/Sales —

Median 2,53x $ 1273310 $ 112,77

Mean 2,59 $ 1273310 § 11545 40,00 60,00 80,00 10000 120,00 14000 160,00 18000 200,00
75%-Percentille 3,06x $ 12.733,10 $ 136,40 ' ' ) ' ' ' '
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Disclaimer

This document is being made available by WUTIS Trading and Investment Society, acting through its society ("WUTIS"), for information purposes only and for the sole and exclusive use of the addressee in connection with the matter or
possible transaction to which this document relates. This document is incomplete without reference to, and should be assessed solely in conjunction with, the oral briefing provided by WUTIS.

This document is strictly confidential and remains the property of WUTIS. You agree that you shall only use this document for the purpose of evaluating and considering the matter or possible transaction to which this document relates. This
document may not be distributed, published, reproduced, or disclosed, in whole or in part, to any other person, nor relied upon by you or any other person, nor used for any other purpose at any time, in each case without the prior written
consent of WUTIS.

This document does not constitute nor does it form part of an offer to sell or purchase, or the solicitation of an offer to sell or purchase, any securities or any of the businesses or assets described herein or an offer or recommendation to enter
into any transaction described herein nor does this document constitute an offer or commitment to provide, arrange or underwrite any financing. You are responsible for making your own independent investigation and appraisal of the risks,
benefits, appropriateness and suitability of any transaction or matter contemplated by this document and WUTIS is not making any recommendation (personal or otherwise) or giving any investment advice and will have no liability with respect
thereto. The decision to proceed with any transaction or action contemplated by this document must be made by you in the light of your own commercial assessments and WUTIS will not be responsible for such assessments.

Neither WUTIS nor any of its subsidiaries or affiliates, nor any of their respective officers, directors, employees or agents (WUTIS together with such persons being the “WUTIS Group”) accepts any liability whatsoever for any direct, indirect or
consequential losses (in contract, tort or otherwise) arising from the use of this document or its contents or any reliance on the information contained herein. WUTIS Group is not responsible for any specialist advice, including legal, regulatory,
accounting, model accounting, tax, actuarial or other advice.

This document was prepared on the basis of information and data, obtained from publicly available sources and, where applicable, from you and/or any other entity that may be involved in any transaction or matter contemplated by this
document (and/or any of your or the aforementioned entities’ affiliates), in each case prior to or on the date hereof. The information in this document has not been independently verified by WUTIS. WUTIS has relied on any information provided
by you or from third party or public sources as complete, true, fair, accurate and not misleading. With respect to any financial or operating forecasts and analyses provided to it, WUTIS has assumed that they are achievable and have been
reasonably and properly prepared on bases reflecting the best currently available information, estimates and judgments as to the future financial performance of the entity(ies) to which they relate and that such forecasts or analyses would be
realised in the amounts and time periods contemplated thereby. No member of the WUTIS Group, makes any warranty or representation, express or implied, as to the accuracy, completeness or reasonableness of the information (including
projections and assumptions) contained in this document whether obtained from or based upon third party or public sources or otherwise.

This document is given as at the date hereof, may not be final, is based on information available to WUTIS as at the date hereof, is subject to any assumptions set out therein and is subject to change without notice. Accordingly, this document
may be based on (a) data and information that may no longer be current and (b) estimates that may involve highly subjective assessments. It should be understood that subsequent developments may affect this document and the WUTIS
Group does not undertake any obligation to provide any additional information or to update any of the information or the conclusions contained herein or to correct any inaccuracies which may become apparent. Any data or information
regarding, or based on, past performance is no indication of future performance.

Members of the WUTIS Group are involved in a wide range of commercial banking, investment banking and other activities out of which conflicting interests or duties may arise. In the ordinary course of its business, the WUTIS Group may
provide services to any other entity or person whether or not a member of the same group as you (a “Third Party”), engage in any transaction (whether on its own account, on behalf of any Third Party or otherwise, and including any transaction
or matter contemplated by this document), notwithstanding that such services, transactions or actions may be adverse to you or any member of your group, and the WUTIS Group may retain for its own benefit any related remuneration or profit.
The WUTIS Group operates in accordance with a conflicts of interest policy which identifies conflicts of interest it faces in the ordinary course of its business, and establishes organisational and procedural measures to manage those conflicts
where it is reasonably able to do so. Neither WUTIS nor any other part of the WUTIS Group shall have any duty to disclose to you or utilise for your benefit any non-public information acquired in the course of providing services to any other
person, engaging in any transaction (on its own account or otherwise) or otherwise carrying on its business. WUTIS’ research analysts and research departments are independent and are subject to certain regulations and internal policies.
WUTIS research analysts may hold opinions and make statements or investment recommendations and/or publish research reports with respect to any company referred to herein, the transactions contemplated herein or any person or entity
involved therein or related thereto that differ from or are inconsistent with the views or advice communicated by WUTIS.
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